Seller Guide


Selling Your Home: A Thoughtful Approach Beyond Just a Yard Sign
Selling a home is more than just putting up a "For Sale" sign—it's a detailed, strategic process. Much like buying a home, there’s a lot of thought that goes into selling, and it requires expertise to navigate successfully.
To get the best price for your property while staying aligned with current market trends, you need to be informed and work with an experienced agent who understands your neighborhood thoroughly.
At Eliya Realty, we guide you through each step, ensuring you’re prepared for every part of the journey. Since our foundation, we’ve been helping homeowners with the sale process, offering expert advice to enhance the appeal of your home, set a competitive price, and navigate offers. Here’s how we break it down into 8 simple yet crucial stages:
1. Step 1: Evaluating the Decision to Sell
2. Step 2: Choosing the Right Real Estate Expert
3. Step 3: Listing Your Home with Impact
4. Step 4: Preparing Your Home for Showings
5. Step 5: Reviewing and Responding to Offers
6. Step 6: Mastering Negotiations and Counteroffers
7. Step 7: Navigating the Closing Process
8. Step 8: Smooth Moving Strategies
Each step ensures you’re well-prepared and informed as you move forward with selling your home. Let's make this journey smooth and successful together!




Step 1: Evaluating the Decision to Sell
Selling your home is a personal decision, and everyone has their own reasons for making the move. One thing we can all agree on, though, is the goal to get the best possible price for your property. There are several ways to enhance your home’s value and make sure you’re setting yourself up for success:
• Renovating for Value
Whether it’s something simple, like a fresh coat of paint or upgrading your door handles and lighting, or more extensive renovations like a new kitchen, bathroom, or hardwood floors—improvements can go a long way. However, before diving into costly renovations, it’s smart to assess how much value they’ll add to your sale price. A quick consultation with an Eliya Realty expert will help you determine the best route, ensuring your investment matches your home’s potential.
• Boosting Curb Appeal
First impressions matter, especially when potential buyers are viewing your home from the curb. Start by mowing the lawn, tidying up dead patches with fresh sod or overseeding. Trim bushes and trees and add a pop of color with flowers. Small touch-ups like fixing peeling paint on the exterior, staining your fence or deck, and cleaning up your garage or shed will make a big difference. And don’t forget the evenings—ensure your home shines after dark with proper lighting.
• Getting Ahead with a Pre-Inspection
Avoid any last-minute surprises by getting your home inspected before listing it. This proactive approach can save you from unpleasant surprises down the line that might jeopardize the sale or lower your asking price. A home inspection now ensures you’re prepared to handle any repairs or issues before potential buyers bring them up.
Once you’ve added those finishing touches and you’re feeling confident, it’s time to move on to the next step in the process. Ready? Find out what comes next in Step 2...

Step 2: Choosing the Right Real Estate Expert
Now that you’re ready to sell, the next essential step is to list your home with a trusted real estate professional. Selling a home involves much more than simply putting up a sign—it requires in-depth research, paperwork, strategic planning, and, most importantly, trust.
To make the process smooth and successful, it’s crucial to find an agent who knows your neighborhood inside and out and is in tune with local market trends. A skilled agent will offer invaluable insights and a wide range of services to help you achieve your selling goals.
At Eliya Realty, our commitment is to serve your best interests. Our agents work with transparency, accountability, and a fiduciary duty to ensure you’re always in the loop and empowered throughout the process.

Step 3: Listing Your Home with Impact
Your home is about to make its grand debut on the market, and it’s more than just putting up a "For Sale" sign and listing it on property sites. Determining the true value of your home can be tricky, but with the expert guidance of your Eliya Realty agent, your property will be positioned for success. Here’s how they’ll help:
• Setting the Right Price
Pricing your home correctly is crucial. Set it too high, and you may turn potential buyers away. Set it too low, and you risk leaving money on the table. Our agents at Eliya Realty will conduct a thorough property analysis, considering factors such as your home’s condition, location, unique features (like breathtaking views or high ceilings), and market trends. Using a comparative market analysis (CMA), they’ll determine the optimal price to ensure a quick sale while maximizing your profit.
• Marketing Your Home to Stand Out
Even with the right price, attracting the right buyers requires a solid marketing strategy. This is where your Eliya Realty agent truly shines. Alongside traditional listings and MLS®, they’ll work with you to craft a custom marketing plan, which might include a professionally designed feature sheet, an engaging video tour, and captivating photography that highlights your home’s unique features. Your agent will also utilize their network and market your home across blogs, social media, and other popular online platforms to generate maximum exposure. With Eliya Realty’s extensive network, your listing gets access to a broader pool of potential buyers and connections.
Now that your home is set to shine, it's time to make sure it truly sparkles. Keep reading to discover how to showcase your home at its best!

Step 4: Preparing Your Home for Showings
The way your home looks to prospective buyers can make all the difference. The goal is to create an environment where buyers can immediately picture themselves living in your space. With a few key strategies, you can make that happen:
• Home Staging: Setting the Scene
Home staging is all about making your property as inviting as possible. Start by giving your home a thorough cleaning, from carpets and drapes to tiles, walls, ceilings, and trim. Next, declutter—remove items that make spaces feel cramped, and organize cabinets, bookshelves, closets, and toys. Put away personal touches like family photos and keepsakes. If you have any empty rooms, stage them with simple, timeless furniture to help buyers visualize the space’s potential. You can borrow or rent furniture for staging, but keep the decor neutral and classic—nothing too trendy that could turn buyers off.
• Prepping for an Open House: Making a Lasting Impression
An open house is an essential part of generating interest in your home, so make it count. A few simple tips can go a long way. Brighten up the rooms by opening blinds and windows, and turn on lights in dim spaces. Help buyers envision themselves in your home by setting the dining table, adding fresh flowers, and lighting a scented candle. Offering refreshments can make the atmosphere feel welcoming. And for your own security, remember to store valuables out of sight. After the open house, ask for feedback so you can fine-tune things for the next round.
Now that your home is shining and the buyers are pouring in, it’s only a matter of time before you receive an offer!

Step 5: Reviewing and Responding to Offers
Not all offers are the same, and your Eliya Realty agent is here to guide you through the process of evaluating each one. Here’s what you need to keep in mind when reviewing an offer to purchase:
• Understanding the Terms
The key elements of any offer will include the price the buyer is willing to pay, details about their financing, and any conditions, inclusions, or exclusions tied to the offer. Offers can be either “firm,” meaning the buyer is ready to purchase without conditions, or “conditional,” where the sale is contingent on factors like a home inspection, financing approval, or even the sale of their current property.
• Reviewing the Details Carefully
It’s not just about the price. The offer may include requests for things like appliances, window treatments, or even chandeliers. Buyers might also ask for minor repairs or renovations, such as fixing a roof or resurfacing a driveway. Additionally, the buyer may request a longer or shorter closing period, or base their offer on the condition of selling their own home. All these elements play a role in determining how attractive the offer truly is. Your experienced Eliya Realty agent will help you weigh these factors and decide whether to accept, reject, or counter the offer.
If you’re happy with the offer and decide to accept it—congratulations! If not, don’t worry. You’re just one step away from moving on to the next stage.

Step 6: Mastering Negotiations and Counteroffers
At this stage, you may find the offer isn’t exactly what you expected—perhaps the price is lower than you hoped, or the buyers have requested additional inclusions. If you're dealing with multiple offers, the process becomes even more complex. Thankfully, your Eliya Realty agent is by your side to help you navigate these decisions. Here’s how to approach this stage:
• Counter Offers: Finding Common Ground
Look closely at the terms of the offer and consider whether small requests—like a rug or some drapery—are worth risking the sale. Often, it’s best to approach counter offers strategically. Know in advance what you’re willing to compromise on, especially when it comes to price. And remember, if the terms are too far off, don’t hesitate to reject the offer and move on.
• Multiple Offers: Making the Best Choice
If you're fortunate enough to receive multiple offers, it’s time to weigh your options. You’ll want to consider not just the price, but also the conditions attached to each offer. Factors like pre-approved financing, whether the buyer has already sold their current home, or if the buyer has agreed to all your conditions without exception can make one offer more appealing than another. Patience and respect are key during this phase, as negotiations can take time. Your Eliya Realty agent will guide you through this process, providing expert advice to help you select the offer that best suits your needs, while being fair to all parties involved.
Even though you may have signed the Offer to Purchase, we’re not quite finished yet. Let’s move forward to the next step...

Step 7: Navigating the Closing Process
Closing day is an exciting milestone—it’s when you officially hand over ownership of your home to the buyer. But before the keys change hands, there are a few important details to keep in mind:
• Closing Costs: Understanding the Fees
On closing day, there are various fees that need to be settled, including mortgage application fees, inspections, legal costs, insurance, and registration fees, among others. These costs can add up quickly, but don’t worry. Your Eliya Realty agent will be there to guide you through the process and help manage these expenses, ensuring everything runs smoothly so you can focus on the final stretch.
With all the details in place, you’re one step away from wrapping up the sale. Ready for the final step? Let’s move on!

Step 8: Smooth Moving Strategies
The big day has finally arrived! While you might feel a little sad to leave your old home behind, there’s also plenty of excitement ahead as you begin a new chapter. Here are some helpful tips to ensure your move goes as smoothly as possible:
• Create a Moving Checklist
Start by making a detailed checklist that covers everything you need to do weeks before the move all the way to moving day itself. This will help you stay organized and on track throughout the process.
• Pack and Label with Precision
As you pack, be sure to clearly label each box with the room it belongs to. You can even provide a simple floor plan for the movers, so they’ll know exactly where to place each box in your new home.
• Get Competitive Quotes
Take the time to get quotes from reliable moving companies. If you’re looking to save some money, consider renting a moving van and gathering a group of friends to help you out (don’t forget the pizza and drinks as a thank you!).
• Manage Utilities and Services
Before moving day, remember to cancel or transfer your cable, utilities, and any rented appliances (like water heaters or furnaces) to the new homeowners. Don’t forget to have the electricity, gas, cable, and phone set up at your new place before you arrive.
• Notify Key Contacts
Let your important contacts—like your workplace, Canada Post, doctors, pharmacy, and friends—know about your change of address so you don’t miss any important mail or appointments.
• Involve the Kids
If you have children, make sure to talk to them about the move. Reassure them that they’ll still be able to stay in touch with their friends, and ask for their input on things like room colors to make the move more exciting for them.
• Keep Moving Day Stress-Free
On the big day, keep things simple by planning an easy meal—ordering take-out is a great way to avoid the stress of cooking after a long day of moving.
And just like that, you’re all moved in! Congratulations on your new home. Enjoy this exciting new chapter of your life!


